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FarmPLUS Insurance versus Brand X 

Hail insurance 

W e, at FarmPLUS Insurance Ser-
vices, have been fortunate to main-

tain and grow a business that now pro-
vides coverage for over 285,000 acres of 
various crops. Over the years, we have 
learned from our successes and even 
more from our mistakes. That experience 
has been gathered and maintained by our 
14 employees and is perhaps our greatest 
strength. 
   The difference between agents goes far 
beyond experience. As with any business, 
relationships are crucial. At FarmPLUS, 
we make every effort to build relationships 
with our customers through our various 
contacts throughout the year. We always 
try to keep the same people working with 
particular customers rather than having a 
potluck approach as to which agent or 
employee contacts you, or who you are 
sent to when you contact us. Further, our 
agents visit with each customer prior to 
each sales deadline for a personal, face-to
-face, review of your crop insurance cov-
erage, rates and potential changes that 
would benefit you. Crop insurance premi-
ums often range in the thousands of dol-
lars if not tens of thousands of dollars. 
Isn’t a visit from your agent appropriate 
when spending that much money? 
   Each year, our office sponsors several 
dinner meetings to discuss changes in the 
crop insurance program from year to year 
as well as to reinforce key pieces of infor-
mation that all of our customers need to 
know. Last year, we held 13 dinner meet-
ings at locations convenient to most every 
one of our customers. These meetings 
allow us to show our appreciation for your 
business, and they give us a venue to 
share with you the items that you need to 
know for the upcoming crops. 
   All of our customers receive a newsletter 
such as this newsletter three times per 
year. These newsletters provide infor-
mation such as commodity pricing, plant 
dates, explanations of policies, etc. Many 
times, the newsletters have provided the 
information to our customers at the right 

N ow that tobacco planting season is 
underway and even coming to an end 

in some areas, it is time to make a decision 
on hail insurance for this crop year. As 
many of you may remember, hailstorms 
were very common last year with some 
areas getting hit with multiple storms. It 
was a very unusual year with hailstorms 
starting in mid-spring carrying through to 
the end of September. We have experi-
enced a few different hailstorms already 
this year in early April. Who’s to say that 
this year won’t be much like 2016? 
   Hail insurance is available on almost any 
crop, even the crops not available for Multi-
Peril Crop Insurance (MPCI), federal crop 
insurance, (ex. produce and other specialty 
crops). Hail insurance is also available on 
acres that are New Breaking Ground 

time to make a real difference in the dollars 
that are available through the policies such 
as replant payments, prevented-planting 
payments, etc. Does your agent keep you 
in the know? You can catch up on past 
newsletters by visiting our Web site at 
www.farmersontheweb.com. There, you 
can find other links and information that you 
might find beneficial. 
   Often, the crop insurance business gets a 
bad name because of abuse of the pro-
gram by a few. Our contention is that crop 
insurance can be very beneficial if fully 
utilized in an honest manor. We feel our 
agency brings the experience and 
knowledge to the table that will allow you 
the greatest benefit possible while main-
taining a clear conscience in the process. 
This newsletter goes to many prospective 
customers as well as current customers. If 
you are not a customer currently, ask your-
self if your agent provides the things that 
are outlined above. If you are a current 
customer, take stock in the benefits of be-
ing a customer. Realize that your business 
is always appreciated. 

Abbreviations 
 

AIP Approved Insurance Provider 
ARC  Agriculture Risk Coverage 
CLU Common Land Unit 
CPO Contract Price Option 
CRP Conservation Reserve Program 
EU Enterprise Unit 
FSA Farm Service Agency 
FSN Farm Serial Number 
GPS Global Positioning Systems 
MPCI Multi-Peril Crop Insurance 
NBG New Breaking Ground 
NRCS Natural Resources Conservation 
 Service 
OU Optional Unit 
QA Quality Adjustment 
PLC Price Loss Coverage 
PRF Pasture, Rangeland and Forage 
 insurance 
RMA Risk Management Agency 
SCO Supplemental Coverage Option 
STAX Stacked Income Protection Plan 
RO Supplemental Replant Option 
USDA U.S. Department of Agriculture 
WFRP Whole Farm Revenue Protection 

(NBG) that cannot receive full coverage 
on your MPCI policy. Also, an additional 
wind endorsement for tobacco and an 
open-boll endorsement for cotton can be 
attached to your standard hail policy. 
   Since rates and deductibles vary be-
tween companies, it is always important 
to explore all of your options. We have 
the ability to write with five different insur-
ance companies to match your operation 
with the best rates and deductibles. 
When a hail claim occurs, the agent has 
the right to be present when the adjuster 
works the claim. We always try to coordi-
nate with the adjuster to make sure we 
are available when your claim is worked 
to ensure proper settlement of your claim. 
Always remember that a hail claim is paid 
by the acre, not by the farm serial number 
(FSN) as with MPCI. For those that had a 
hail policy with us in 2016, your agent will 
be by to see you over the next month. Do 
not hesitate to give us a call if you fin-
ished planting and would like to discuss 
your coverage before we get by to see 
you. 
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Replant coverage reminder 

Acreage reporting on the horizon 

Wheat concerns 

P lease remember to contact us before you replant any crops. We must notify the 
Approved Insurance Provider (AIP), and the adjuster must give you consent BE-

FORE any insured crop can be replanted. Replant coverage is available for most 
crops (excluding small grains, tobacco and cotton). To qualify for a replant payment, 
the crop has to be damaged by an insurable cause of loss to the point that the re-
maining stand will not generate 90 percent of the production guarantee, and this dam-
age must occur on at least 20 percent of the unit’s acres or 20 acres. Replant pay-
ments are limited to the amounts on the chart below but cannot exceed 20 percent of 
the unit’s guarantee. **New for 2017** In order for it to be practical to replant, replant-
ing must be completed prior to the final plant date or end of the late-planting period (if 
available) for the crop being replanted. 

 
**Replant claims with less than 50 acres per unit are 
eligible to be worked as a Self-Certification claim, 
where the adjuster won’t have to visit the farm. How-
ever, the adjuster must still give approval before re-
planting. 
 
**Whole Farm Revenue Protection (WFRP) allows for 
replanting payments (equal to the cost of replanting, 
up to 20 percent of the expected revenue) on annual 
crops that do not have replant coverage under Multi-
Peril Crop Insurance (MPCI). 
 

Please remember to notify us before replanting! 

O ne of the most crucial pieces of the crop insurance puzzle is acreage reporting. 
Acreage reports that are not accurate can result in reduced claims payments in 

minor cases to no claim payment at all in worst cases. It is very important to report 
everything with 100-percent accuracy. 
   For 2017, it appears that all crop insurance companies will require the farm serial 
number, tract, and field to be included on the acreage reporting form. This is new, 
and at first we thought the best way to handle this task would be to send out map-
based acreage reports. The map-based acreage reports are extremely long, and we 
felt it would be too laborious for our customers to have to fill them out and report the 
same information to the Farm Service Agency (FSA). We believe that the simplest 
way to handle acreage reporting this year is to first report your acreage to the local 
FSA. Once the acreage is reported, ask FSA to email a copy to 
cropins@farmplusins.com. Once we receive the 578, we will fill out the company 
acreage reporting form and mail it back to you for a signature. You will need to re-
view it for accuracy, then sign it and mail it back to our office. Once we receive the 
signed acreage report, our office will call you and verbally verify it for accuracy. 
   Due to time constraints for both FSA and our agency, please report your acreage 
as soon as possible. The deadline to report spring-planted crops is July 15. We 
all need your help in this process. 
   Several key points to remember to get right: 
 

Share percentage — if you have 100 percent, 50 percent, 25 percent…in a crop. 
Type — if the crop is for grain, silage, hay, cover…we need to know. Report all acre-
age whether it is insurable or not. 
Practice — if the crop is organic, organic transitional, conventional, irrigated, or non-
irrigated… 
Plant dates — please see the attached plant date chart for applicable plant dates, 
reduction in coverage for late-planted acreage. Anything planted after the late plant 
period may be insured at the prevent plant guarantee or insurance coverage may be 
waved on those acres. 
Signature — sign the acreage report the way the insurance policy states. Big Time 
Farming Inc. should be signed Big Time Farming Inc. by John Johnson. 
Acreage — make sure to report all acres of the crop. 
 

   If you have any questions about this process, please call our office. 

Corn (Grain) 8 Bushels 
 
Corn (Silage) 1 Ton 
 
Grain Sorghum 7 Bushels 
 
Soybeans 3 Bushels 
 

Replant payments will be 
paid based on multiplying 
these bushel amounts by the 
price election on the policy. 
 

**Peanuts are eligible for up 
to a $95 replant payment. 

A  warm winter led to much of our area’s 
wheat crop maturing more quickly than 

normal. When the freeze of March 15-16 oc-
curred, much of the wheat crop was in the 
jointing stage. Wheat becomes vulnerable to 
spring freeze damage during the jointing stag-
es when temperatures drop below 24 degrees 
Fahrenheit (F). Effects of the freeze varied 
across the region due to a variety of factors 
including soil moisture, wind, fertility and stage 
of the crop. 
   Those that were the most impacted by the 
freeze may still be weighing their options on 
how to proceed with the crops. An explanation 
of these options is explained below. 
 
- Take the crop to harvest — Please make 
sure that you have a claim turned in if you 
have ANY damage, even if you are planning to 
take the crop to harvest. It’s still beneficial to 
allow an adjuster to document damage in the 
event of a possible loss. If the crop appears to 
be worth harvesting, please do so as normal. 
There is potential for poor quality grain. If you 
notice low test weight or poor quality grain, 
we’ll need to notify the Approved Insurance 
Provider (AIP) right away to allow the adjuster 
to collect any necessary samples before that 
grain is sold or destroyed. During the comple-
tion of a claim, an adjuster can adjust your 
production to count based on quality from the 
charts below and on Page 4: 

- Hay, graze, chop for silage or leave stand-
ing — With the low grain prices that we are 
currently experiencing, combined with poten-
tially low yields, the crop may be more valua-
ble to you as a feed source or cover crop. Put-
ting a crop to another use such as a feed 
source or cover crop is completely acceptable; 
however, you must turn in a claim and allow 
an adjuster to release that crop before putting 
it to any other use. Before releasing the crop, 
the adjuster will appraise the crop based off of 
its current stage. If the crop has headed out 
and matured, the adjuster can do an accurate 
seed count method 
appraisal. If you wish See Wheat on page 4 
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C hris Stevens lives in the 
small town of Loris, S.C. 

with his wife, Alisha, and chil-
dren, Paisley and Wyatt. He at-
tends Cane 
Branch Baptist 
Church, where 
Chris serves 
as a deacon 
and RA lead-
er. Chris 
farms with his 
dad on a small
-scale operation in Loris. He tries 
to stay involved in the community 
by serving on the Horry-Loris 
Farm Bureau board and as sec-
retary of the Horry County Agri-
business Association. In his free 
time, Chris enjoys camping, fish-
ing, riding all terrain vehicles 
(ATVs) and being an advocate 
for agriculture. 
   Chris just joined FarmPLUS as 
an agent in January but brings a 
lot of experience to the table. He 
has worked in the industry as an 
adjuster, claims specialist and 
field claims manager. He has 
also served on committees with 
the National Crop Insurance Ser-
vices to help develop and imple-
ment policy and procedure 
changes that would better serve 
the growers of our area. Chris 
has experience growing and ad-
justing various produce crops, as 
well as the traditional crops to 
our area like cotton, tobacco, 
peanuts and grains. He also 
brings an in-depth knowledge of 
the Whole Farm Revenue Pro-
tection (WFRP) policy. Chris 
hopes to use his knowledge of 
the industry to guide growers to 
make the best risk management 
decisions for their operation and 
to make sure they are well-
informed of the policies they’ve 
chosen. 
   Chris looks forward to building 
and maintaining relationships 
with growers across the South-
east, and to offer support to the 
men and women across our re-
gion that work tirelessly to put 
food on the table for people 
across the world. 
   He is always willing to answer 
growers’ questions and help in 
anyway that he can. Feel free to 
contact him on his cell phone at 
843-465-1571 or by email at 
chris@farmplusins.com. 

Yarbrough 
joins Farm-
PLUS team 

Stevens serves as 
FarmPLUS agent 

W ayne R. “Trey” Yar-
brough III has lived 

in the 
community 
of Dry 
Fork just 
outside of 
Danville. 
Va., for 
almost his 
whole life. 
When he 
was 

younger, he lived in Eden-
ton, N.C., where his dad, 
Randy, was a County Ex-
ecutive Director (CED) for 
the U.S. Department of 
Agriculture’s Farm Service 
Agency (USDA-FSA) in 
Chowan County, N.C. 
Since then, his dad has 
been the CED in Orange 
County, N.C., Pittsylvania 
County, Va., and currently 
Halifax County, Va. Not 
only is his dad in the agri-
culture industry but his 
grandfather Wayne was a 
buyer and circuit rider for 
Universal Leaf covering 
areas in the North Caroli-
na cities and towns of Wil-
son, Robersonville, Ahos-
kie, Williamston, Rocky 
Mount, and Farmville. 
   Trey has been a mem-
ber at Shermont Baptist 
Church for eight years. In 
his spare time, he enjoys 
spending time with his 
family, fishing, playing golf 
and going to races. Trey is 
also making plans to get 
married this December. 
   Trey started his journey 
in the industry by working 
with the USDA-FSA in 
Pittsylvania County from 
May 2015 to October 
2016. He started working 
at FarmPLUS in October 
2016 and became a li-
censed agent in January. 
Trey is very excited about 
being able to get out on 
the road and meet a lot of 
farmers in all areas of 
North Carolina and Virgin-
ia and creating a lasting 
relationship with them. His 

See Yarbrough on page 8 
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to release the crop prior to head-
ing, a seed count method cannot 
be used and the appraisal must 

be based off of the stand. This can result in an unrealisti-
cally high appraisal if you have a good stand. If you wish to 
have an appraisal that better reflects the condition of the 
crop, strips can be left to mature and appraise at a later 
date. If needed, grain samples can be pulled from the ma-
ture strips to make any necessary quality adjustments. 
   Once your wheat crop is harvested, destroyed, or put to 
another use, you will most likely plant and insure a second 

crop behind the wheat. For two crops to be insured on the 
same acreage during the same crop year: both crops must 
be insurable, they must be a recognized double-cropping 
practice, and sufficient double-crop history must be availa-
ble. If you have sufficient double-crop history, and plant 
and insure a second crop, a full indemnity can be paid on 
the wheat. If you lack sufficient double-crop history, 35 
percent of your wheat indemnity can be paid and the sec-
ond crop will be insured at 100 percent. If there is not a 
loss on the second crop, the remaining 65 percent of the 
wheat loss will be paid. If there is a loss on the second 
crop, the higher of the remaining wheat indemnity or the 
second crop’s indemnity will be paid. 
   The adjuster determines your double-crop eligibility by 
looking at the number of acres double cropped over the 
last four years that you have grown the insured fall crop. 
The second highest number of acres grown during those 
last four years will be your number of acres of eligibility. 
However, for 2017, the Risk Management Agency (RMA) 
has added some language to the policy that benefits ex-
panding operations. If you have acquired new land, the 
adjuster can add the number of acquired acres to the previ-
ous year’s acres and multiply those acres by the percent-
age of acres double cropped over the last four years. This 
should result in a higher number of eligible acres than the 
previous method. These determinations must be made by 
the adjuster, but our staff will try to help facilitate the gath-
ering of documents needed to help the adjuster determine 
double-cropping eligibility. Depending on the AIP that your 
policy is with, you may be required to provide production 
records from the previous four crop years. 
  We are aware that the full effects of the March freeze may 
not be known until harvest, but please remember to contact 
us as soon as you notice any damage in your fields. 

Wheat 
Continued from page 2 
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Keeping up with the times 
with crop insurance  

I n 1960, John Deere began a new era in agriculture. The “10” 
series tractors were launched with all sorts of technological 

improvements over the two-cylinder tractors of the past. These 
“10” series tractor made available four- and six-cylinder engines, 
hydraulic brakes, and multi-range transmissions. An 80 horse-
power (hp.) 4010 could be bought new for $5,500. Today, you 
couldn’t find a new 80 hp. tractor for $55,000. Why? Technology! 
We’re all looking for all of the latest and greatest features to make 
our lives as easy as possible. 
   Every company across the world (big or small) is fighting to stay 
at the forefront of technology (crop insurance included). Some-
times, while trying to develop tools for company purposes, our 
Approved Insurance Providers (AIPs) stumble across something 
that will benefit you (the farmer). Just like wanting to make sure 
that you’re getting your money’s worth out of that new tractor, why 
not make sure that you’re utilizing all of the bells and whistles that 
go along with your crop insurance. Here are a few products of-
fered by the AIPs that service your business: 
 
Precision Farming — If you’re using precision planting and har-
vesting equipment with mapping capabilities, you can use your 
data files to upload your acreage and production records. By us-
ing your precision ag equipment, you can replace the old report-
ing process with a simple file upload. This is available with most 
AIPs. (More info. on page 8). 
 
QBE-NAU Phone App — QBE-NAU offers a phone app that 
keeps your crop insurance at your fingertips. This app allows you 
to open and track claims, view field maps, and contact your ad-
juster or agent. (You never have to worry about losing a phone 
number again!). 
 
EASYview Weather and Field Insights — (Also available 
through QBE-NAU) With EASYview weather, you have the ability 
to view and track basic data from past weather events at a farm-
by-farm level. Field Insights is a new product that was recently 
released that gives you access to past weather events across 
your farm with the ability to see data on wind speed, precipitation 
amounts, and hail size. This data can be used to estimate growth 
models and growing-degree days to help assist you with spraying 
timeframes and estimated harvest dates. 

   Please contact us today if you’re interested in utilizing any of 
these tools to enhance your crop insurance experience. There are 
also many tools available to you from outside the crop insurance 
industry. Please check out your ITunes App Store or Google Play 
for these (and more) options. 
 
FarmLogs — FarmLogs offers a free version to help monitor 
weather, track inventories, and log field activities. They also offer 
some paid versions with features like crop health imagery and 
nitrogen monitoring. FarmLogs even offers nitrogen prescriptions 
on certain packages. FarmLogs can be a great way to track rain-
fall data for those with Pasture, Rangeland and Forage (PRF) 
insurance policies. 
 
Mix Tank — Mix Tank, from Precision Laboratories, assists with 
proper tank mixing sequence of crop protection products. Mix 
Tank also captures product use rates and application information 
with Mix Sheets and even helps maintain spray logs. 
 
Planimeter — There are a couple different apps with this same 
name, so make sure you get the one listed as Global Positioning 
Systems (GPS) area measure. Planimeter allows you to measure 
distances and area while you walk or drive. Using this app can 
take some of the guesswork out of determining field size. 

Apples and peaches update 

T he beginning of 2017 has been abnormally warm. The warm-
er than usual weather has heated the ground up faster than 

normal. As a result, this has moved the clock forward about three 
weeks for most living things that do not have the luxury of a calen-
dar. Many crops are trying to produce well ahead of schedule. 
   The freeze that occurred in the middle of March destroyed some 
crops. Some reports say that the peach crop in North Carolina, 
South Carolina and Georgia was frozen out completely in some 
areas. It is said to be the worst freeze since 2007, which occurred 
in early April that year. Always remember, at the first sign of dam-
age to turn in a claim. If another event occurs that may result in 
damage, feel free to turn in another claim. This is especially im-
portant in instances where an adjuster has appraised production 
and another weather event has further damaged the crop. An addi-
tional cause of loss has to be entered, and another appraisal will 
have to be conducted by the adjuster to take into consideration the 
second event that caused damage. 



We greatly appreciate your business!! 6 

Cotton: The Wildest Roller 
Coaster in the Southeast 

I n the past year, many growers have 
purchased the Supplemental Coverage 

Option (SCO) for their crops. The SCO is 
an endorsement that was referred to as 
“shallow loss coverage” in the 2014 Farm 
Bill negotiations. SCO functions as cover-
age over and above the underlying Multi-
Peril Crop Insurance (MPCI) coverage 
with the distinct difference that payments 
are based on county average yields. SCO 
pays when a crop within the county has a 
yield under 86 percent of the five-year 
county average for the crop. The coverage 
spans from 86 percent down to the cover-
age level of the underlying insurance. For 
example, if a farmer has a 70-percent 
level on tobacco and takes the SCO op-
tion, the coverage would span from 70 
percent to 86 percent or a 16 percent 
“band” of coverage. The amount of cover-
age is based on the farmer’s average yield 
multiplied by the crop’s price election and 
then multiplied by the bandwidth of cover-
age. Furthering our example, if the above 
farmer has a 2,500 pound per acre aver-
age and the price election is $1.75 per 
pound, the SCO coverage per acre would 
be 2,500 x $1.75 x 16 percent or $700 per 
acre. If the county experiences a yield that 
is under 86 percent of the five-year county 
average, the option would begin to pay 
and if the county experiences a yield un-
der 70 percent of the five-year average, 
the entire $700 per acre would be paid to 
the farmer for each acre that he planted 
on the particular farm. 
   Because so many farmers bought SCO 
for tobacco, corn and soybeans for the 
2016 season, it is important that everyone 
understand that SCO pays after all of the 
yield data comes in for a given crop. The 
production reporting deadline for spring-
planted crops was April 14 in North and 
South Carolina, and the deadline was 
April 29 in Virginia, West Virginia and 
Pennsylvania. Once the data has been 
received, the county average yields have 
to be calculated by the Risk Management 
Agency (RMA) over all crop insurance 
customers and all companies, and the 
resultant yield is then published. This pro-
cess can take from three to five months 
after the production reporting deadline. In 
fact, wheat SCO payments were made in 
late March after a Nov. 15 production re-
porting deadline. Therefore, it was 4.5 
months after the yields had come in be-
fore the payments were actually made. 
One reason for such a long time from the 
reporting deadline to the payment lies in 
the fact that the insurance companies 

allow the agents from 30 to 45 days after 
the deadline to key all data. For that rea-
son, the companies can’t calculate county 
average yields until they know that all of 
the yield data for individual farmers has 
been keyed by the agents. For 2016, 
spring-planted crops, we anticipate the 
earliest date of payments would be mid
-July, and the latest date for payments 
would be mid-September 2017. There is 
considerable hope that the 2016 tobacco 
crop was poor enough in many counties 
that a payment will be made. Also, 
drought in some counties leads us to be-
lieve that a payment is possible, or per-
haps likely, for soybeans and/or corn in 
those counties. 
   It’s very difficult and dangerous to spec-
ulate on where yield data will end up. For 
now, we can only hope that help is on the 

way for those that had difficult times 
in 2016. Once the data does come 
in from the 2016 crops and we have 
the yield averages for each crop 
and county, checks will go out with-
in a week or two from the compa-
nies. Also, we will certainly get the 

word out as soon as we become aware 
that payments will or will not be made. 
   SCO is only available to those that did 
not take Agriculture Risk Coverage (ARC) 
on their base acres for a given farm serial 
number (FSN). Since no base acres exist 
for tobacco, all farmers that raise tobacco 
can buy SCO on their tobacco. Also, 
where base acres were not existent for 
corn and/or soybeans for a given FSN, the 
farmer can buy SCO on that crop’s plant-
ed acres for those FSN’s. Finally, if a 
farmer elected Price Loss Coverage (PLC) 
at FSA on a given crop and FSN, that 
farmer can purchase SCO on the planted 
acres of that crop on that FSN. SCO has 
to be purchased by sales closing dates of 
Feb. 28 south of the Virginia/North Caroli-
na line and March 15 north of that border. 

Supplemental Coverage Option 
brings hope of payments 

I t would be easy for someone looking at a chart showing 15-year historical cotton pric-
es to be confused with a map of a new roller coaster. I’m sure most growers feel like 

they just got off of one. We’re all feeling the headaches and dizziness, and I don’t think 
there is a ride at Six Flags or Carowinds that can compare to the ride we’ve been on. But 
here we are again in the 2017 planting season, waiting in line to get back on. Who knows 
what’s in store for us this year? Will China manipulate the market with their inventory, will 
the prices that we’ve seen this spring lead to a dramatic increase in acres, or will it rain 
again in October? 
   For the 2017 crop year, please keep these things in mind: 
 

- There is no Multi-Peril Crop Insurance (MPCI) replant payment on cotton; how-
ever, a claim will need to be turned in before replanting. A Supplemental Replant 
Option (RO) is available as a private product with coverage levels of $50 and 
$75 per acre. 

- Planting cotton behind harvested small grains is not acceptable in all counties. 
Please contact us if you have any question on double-cropping cotton in your 
county. 

- Stacked Income Protection Plan (STAX) payments are made the following year. 
Expect any 2016 STAX payments to be made mid-July 2017 or later. 

- Hail insurance is available for cotton with up to $750 per acre in coverage. Pre-
miums will vary by county, but basic hail insurance without a deductible will cost 
around $2.50 per $100 of coverage per acre. The following endorsements are 
also available at additional premium: Open Boll Wind Endorsement (to cover lint 
blown from boll) and Cotton Module Fire Endorsement (covers cotton between 
harvest and the module leaving the field). 

 
   The Agricultural Act of 2014 exposed cotton growers to more risk than we’ve had to 
deal with in the past. We would encourage everyone to voice their concerns to the Na-
tional Cotton Council and other advocacy groups while they have the ears of the politi-
cians preparing for the 2018 Farm Bill. Returning cotton to the Title 1 crop list would give 
true price protection back to crop insurance. 
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Organic crops payoff vs. conventional 

New Breaking Ground 

I n most cases 
organic crops 

have a higher price 
election, sometimes 
almost double of 
that of conventional 
crops. In order to 
receive the higher 
price election in a 
loss situation, sever-
al criteria must be in 
order. This is a re-
minder of what you 
must have in place 
to have your crop 
insured properly. 
   First, make sure 
you report correctly 
to the Farm Service 
Agency (FSA). If the 
crop is conventional, 
organic transitional 
or organic get it re-

ported as such there. 
   Second, make sure we get 
a copy of the current organic 
plan and certificate. In most 
cases the organic certifier will 
email a copy to us. We must 
have those two documents 
before a loss can be paid. 
   Last, but not least, an or-
ganic, an organic transi-
tional, or a conventional 
crop planted on the same 
farm serial number (FSN) is 
insured as one unit on a 
tobacco policy or when 
enterprise units are used 

for grain crops. The total production of organic, organic transitional, or conventional are added together and compared to the guaran-
tee of the unit. The crop is not insured separately by practice. Conventional, organic, and organic transitional are the practice by which a 
crop is grown. The moral of the story is to try not to have organic, organic transitional and conventional tobacco on the same FSN. 

2017 Price Elections (Conventional/Organic Transitional Crops)  
 

FLA  GA  NC  SC  VA 
 

Apples Fresh  ------  12.55  12.55  12.55  12.55 

Barley   ------        3.12      3.12      3.12      3.12 

Blueberries  *  *      1.25      1.25   ------ 

Cabbage   14.90  11.70  11.85   ------  11.65 

Corn     3.87        3.87      3.94      3.87      3.96 

Corn Silage  ------   ------  29.25   ------  35.00 

Cotton     0.73       0.73      0.73      0.73      0.74 

Grain Sorghum      3.81        3.81      3.81      3.81      3.83 

Oats     2.60        2.60      2.60      2.60      2.60 

Peaches Fresh  *  *  22.00  *  17.75 

Peanuts (RU)    0.1970      0.1970      0.1970      0.1970      0.1973 

Peanuts (VA)    0.2194      0.2194      0.2194    0.2194      0.2190 

Soybeans   10.25  10.25  10.25  10.25  10.23 

Tobacco Burley    ------    ------      1.75 -  ------      1.75 

Tobacco Fire-cured  ------  ------   -------   -------     2.15 

Tobacco Flue-Cured   1.75       1.75      1.75      1.75     1.75 

Wheat     4.59        4.59      4.59      4.59     4.74 
 

*=price varies by type 

2017 Price Elections (Certified Organic Crops) 
 

FLA  GA  NC  SC  VA 
 

Barley    ------     6.66    6.66  6.66      6.66 

Blueberries  *    *      2.00    2.00   ------ 

Corn     8.86        8.86      9.02    8.86      9.06 

Cotton     1.13        1.13      1.13    1.13      1.14 

Grain Sorghum    5.61        5.61      5.61    5.61      5.64 

Oats     4.65        4.65      4.65    4.65      4.65 

Soybeans   20.64  20.64  20.64               20.64  20.60 

Tobacco Burley   ------     ------      3.80                ------      3.80 

Tobacco Flue-Cured   3.80        3.80      3.80    3.80      3.80 

Wheat     9.57        9.57      9.57                 9.57      9.88 
 

*= price varies by type 

F arming operations can change from year to year. In the event 
of adding cropland to a farming operation, New Breaking 

Ground (NBG) is always a topic that should be considered. NBG is 
land that has not been in row crop production for the past three 
crop years. NBG is normally uninsurable; however, there are a few 
exceptions to this rule. They are as follows: 
 

1) NBG that constitutes less than five percent of the insured 
planted acreage in the unit is insurable. An example of this 
would be if you have a unit with 100 insured planted acres 
and you clear four acres on the same unit, then by rule this 
land would be insurable. 

2) Land that has been in a forage crop such as alfalfa or or-
chardgrass for the past three years, and on which the farmer 
can demonstrate a history of rotation to such forage crops 
between row crops. Such rotational acres are not considered 
NBG and are insurable as normal added land. Those acres 
can receive a yield starting point of the farmer’s average yield 
in the county or the county yields whichever is higher. 

3) Land that is exiting the U.S. Department of Agriculture’s 
(USDA’s) Conservation Reserve Program (CRP) is consid-
ered to be NBG. This NBG acreage is insurable within the 
first two years of coming out of the CRP program with a yield 
starting point of the county T-Yield for the crop. 

4) Land that has not been put into row-crop production for two 
out of the three previous crop years in order to remain com-
pliant with a USDA program is insurable. 

5) Land that is NBG as described above requires documenta-
tion to be insured at 80 percent of the county T-Yield. This 
documentation includes soil maps, proof that at minimum 75 
percent of the acreage to be in class 1, 2, 3, or 4, an explana-
tion of how the NBG land was broken out (ex. plowed, 
sprayed, disked), a conservation plan from the Natural Re-
sources Conservation Service (NRCS) and proof that the 
land was in row-crop production in previous years. 

6) Land that is NBG for which coverage has been requested 
through written request but for which all of the above docu-
mentation is not available, will result in a starting yield of only 
65 percent of the county T-Yield. 
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Pasture, Rangeland and For-
age insurance payments 

J ust 50 years after the great Mule vs. Tractor debate, man 
began to dream of precision farming. Then, during the 

1990s, those dreams began to come to fruition with the intro-
duction of yield monitors, and later, auto-steer. Here we are 
in 2017 where precision farming innovation has not slowed 
down, and we’re not looking back. The Risk Management 
Agency (RMA) recognized the growing popularity and accu-
racy of precision farming equipment back in 2011. At that 
time, they introduced some procedures that allow us to use 
the data that your precision farming equipment is gathering 
for acreage and production reporting. 
   Using precision farming equipment allows you to get the 
most out of every bag of seed and every jug of pesticide; why 
not utilize your equipment to get the most out of your crop 
insurance? If your equipment is used correctly, you’re map-
ping your fields with each pass of the planter. This can lead 
to much more accurate acreage reported on your policy. 
There are many benefits of having accurately reported acres. 
Underreported acreage can lead to inflated per-acre yields 
and can reduce the likelihood of a claim while over-reported 
acreage can lead to overpayment of premium. 
   Over the past year or two, Approved Insurance Providers 
(AIPs) have been able to streamline the acreage and produc-
tion reporting process using your precision data. The process 
of turning these raw Global Positioning System (GPS) files 
into an acreage report or production report is as easy as up-
loading a file to a file transfer Web site (similar to attaching a 
file to an email), or by simply sending us your files saved to a 
Universal Serial Bus (USB) flash drive. This data contains 
shape files that will be overlaid on maps containing aerial 
imagery and then broken out by Common Land Unit (CLU). A 
mapped acreage report will be generated from this data. 
These mapped acreage reports can then be taken to the 
Farm Service Agency (FSA) to report acreage there. The 
same process is used to report production. Once we receive 
your data from your yield monitor, it can be used to report 
yields when there is no loss or; it can be passed along to 
adjusters to work potential claims. 
   There are some requirements that must be met for us to be 
able to use your precision farming records. For planted acre-
age records from automated planter monitoring systems to 
be acceptable as determined acres, you must have a GPS 
integrated planter monitor capable of providing the following 
information for each unit for farm serial number (FSN). 
 

(A) Crop name; 
(B) Acres planted; and 
(C) Electronically produced maps of planted acreage 

and acreage summary records. 
 

- If you plant with overlapping rows, your automated 
monitor records must adjust acres for the overlap-
ping rows. 

 
   To be able to use yield monitor records, you must first meet 
the precision planting requirements mentioned above, and 
just like with the planting records, we also have some re-
quirements for acceptable production records. 
 

1.) Document annual calibration for each crop per the 
manufacturer’s recommendations. 

2.) GPS integrated yield monitor capable of producing 
yield maps and summaries for each unit or FSN with 
the following data 

 

a. Crop name; 
b. Acres harvested; 
c. Date harvested; 
d. Total production (unadjusted for moisture); 
e. Average moisture content 

 
   This all sounds like a lot of information, but this should all be data 
that your system is already automatically recording. The process of 
uploading this information is very simple and can save a lot of time. 
   If anyone is interested in learning more about utilizing your precision 
farming records, please reach out to us. 

F or the 2016 crop year, customers took advantage of early payouts 
on Pasture, Rangeland and Forage insurance (PRF). As the grow-

ing season continues throughout the summer and early fall, many cus-
tomers were left wondering if they were going to receive any more pay-
ments for the dry times they had endured. When the sales closing for 
the 2017 crop year (Nov. 15) rolled around, many customers were not 
happy with the payouts they had received, and some decided to cancel 
their policies. In the last hour, the November/December interval paid 
out a significant amount that put almost every customer in the black for 
2016. Since we have PRF policies in many counties in Virginia and 
North Carolina, some of our customers received a greater percentage 
of payout than others. Over all of the policies we serviced in 2016, the 
loss ratio ended up at 149 percent. This means on average every cus-
tomer received $1.49 for every $1.00 of premium they invested in the 
program. 
   The rainfall for each interval throughout the year is calculated by us-
ing the four closest National Oceanic and Atmospheric Administration 
Climate Prediction Center’s (NOAA CPC) rainfall buckets. The rainfall 
determined may not be exactly what you experienced on your farm. 
The data is a representation of the rainfall for the entire grid that you 
are located in. Most of the time, it takes around 45 to 60 days after the 
end of an interval (ex. January/February interval) for the data to be 
released and claims processed. We have found that FarmLogs is a 
great source to use during the year to easily keep up with rainfall in 
your area. Please keep in mind the sales closing date for the 2018 crop 
year for PRF is Nov. 15, 2017. Give us a call today if you are interested 
or have any questions on PRF insurance. 

goals are to keep learning and growing his 
knowledge of crop insurance every day to be 
sure he can inform them of what is best for 

their operation and also to keep “working hard to keep you growing.” 
   If you have any questions, Trey is more than welcome to take your 
calls and talk with you. Feel free to contact him on his cell at 434-250-
3036 and through email at trey@famplusins.com. 

Yarbrough 
Continued from page 3 


